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Employees at Liquidnet’s office in Manhattan’s Garment District. The company has signed a lease for a larger space at 620 Eighth Ave.

Manhattan Now a Magnet for Tech

By KEiko MORRIS

Financial-technology pro-
viders are gobbling up Manhat-
tan office space as they expand
operations and seek to tap the
city’s growing tech labor force.

The space leased by finan-
cial-technology companies or
units of larger
companies to-
taled  about
877,000 -square
feet last year, almost triple the
amount in 2014, according to
real-estate services firm JLL.

The big drivers of demand
have been the established fi-
nancial-services firms and
banks, which are adding space
for digital operations aiming to
shake up the status quo. The
city also has become fertile
ground for not-so-young start-
ups that are ratcheting up their
staff, as well as for outposts of
firms based in Silicon Valley.

“They are tapping into the
acumen of the financial-services
sector here and the acumen we
have built around the technol-
ogy sector,” said Sean Coghlan,
JLL director of research.

The growth of leasing in
the financial-technology sec-
tor, often referred to as fin-
tech, reflects the maturity of
the city’s overall technology
sector in the past decade, with
household names such as Al-
phabet Inc.’s Google, Facebook
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Midtown South
Isn't the Only Draw

While many fintech compa-
nies have targeted the popular
neighborhoods of Midtown
South such as Chelsea and the
Flatiron District, these firms
also have set up shop across
other Manhattan submarkets,
as well as Brooklyn.

SS&C Technologies Holdings
Inc. last year signed a lease for
135,603 square feet at the
Durst Organization’s 4 Times
Square, more than doubling the
space at the company’s previ-
ous office, according to Durst.

Inc. and Amazon.com Inc. con-
tinuing to increase their pres-
ence in New York City. Ven-
ture-capital  funding for
financial technology reached
about $2.2 billion in 2017,
roughly double the figure in
2014, according to Pricewater-
houseCoopers LLP.

Earlier this year, Alphabet
agreed to acquire the 1.2 mil-
lion-square-foot Chelsea Mar-
ket building for more than $2
billion. Last year, Mastercard
Inc. signed a lease for all of
the 212,500 square feet at 150
Fifth Ave. in the Flatiron Dis-
trict, almost tripling the size
of its current Manhattan tech-

DailyPay, a company that al-
lows employees to control the
timing of their pay, has more
than doubled its space at 55
Broad St, according to the Ru-
din family, the building’s owner.
Dock 72, the Rudin family’s of-
fice venture with Boston Proper-
ties Inc. in the Brooklyn Navy
Yard, also has garnered some in-
terest from firms in this sector.

“The rise of fintech is tied
to the strength of the city,” said
Bill Rudin, chief executive of
Rudin Management Co,, the op-
erating arm of the Rudin fam-
ily’s real-estate holdings. “We've
created an ecosystem that sup-
ports these companies.”

nology hub now located at 114
Fifth Ave. JPMorgan Chase &
Co. also more than tripled the
amount of office space leased
last year for its digital teams
at Five Manhattan West, a re-
developed building that is part
of a rising mixed-use project
on the far West Side.

“With fintech, it’s the tech
part of that that is affecting
everybody and everything,”
said David Levinson, chief ex-
ecutive of L&L Holding Co.,
which is overhauling 150 Fifth
Ave. “Everybody is trying to
figure out how to get ahead of
this so they don’t get blind-
sided by something that a

competitor is doing.”

In addition to the growth of
New York City’s overall tech
sector and its concentration of
financial firms, the city’s at-
traction as a place young col-
lege grads want to live is an-
other reason rapidly growing
financial-technology  firms
have chosen locations here.

An estimated 36.4% of peo-
ple living in Manhattan are
millennials, defined as those

" born between 1980 and 2000,

compared with 28.5% nation-
wide, according to Ken McCar-
thy, principal economist for
real-estate services firm Cush-
man & Wakefield.

Seth Merrin, chief executive
and founder of Liquidnet, a
global institutional trading net-
work, started the firm in 2000
in New York City with about 10
employees. Today, the com-
pany has about 400 employees
world-wide, with 250 to 300
located in a 100,000-square-
foot Garment District office.

Liquidnet has signed a lease
for a larger space of 126,427
square feet at 620 Eighth Ave.,
the New York Times building.

“We’re doing a lot of recruit-
ing at universities and bringing
in kids that might have gone to
Silicon Valley,” Mr. Merrin said.
“First, we’re in New York and
that’s cool. And it’s a great ex-
perience to be able to disrupt
the financial services area.”




